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First-Time Buyers Help Push Home Salesto  National Average Mortgage Rates
9-Year High ) Year Foxed Rais Morigag

Sales of existing homes increased in June for the fourth consecutive month.
The National Association of Realtors® (NAR) said it was encouraged to see
the month also bring a modest increase in the percentage of first-time
homebuyers.

Sales of existing single-family homes, townhomes, condominiums, and
cooperative apartments rose 1.1 percent from May to a seasonally adjusted
annual rate of 5.57 million units. Sales in May were at a rate of 5.51 million, a
downward revision from the 5.530 million originally reported. Sales were up
3.0 percent from the June 2015 rate of 5.41 million units. Last month's sales
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were at the highest annual pace of any month since February 2007. Mortgage News Daily

30YR Fixed 7.29% -0.06 0.00
May sales topp.ed analysts expecta.tlc.)ns. Those po.II.ed by Econoday had 15YR Fixed 6.95% -0.05 0.00
expected sales in a range of 5.40 million to 5.56 million. The consensus was .

30YR Jumbo 7.55% -0.05 0.00
Lawrence Yun, NAR chief economist, says the impressive four-month str.eak 7/6 SOFR 6.88% +0.02 0.00
of sales gains through June caps off a solid first half of 2016 for the housing 30YRVA 6.92% -0.08 0.00

market. "Existing sales rose again last month as more traditional buyers and
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fewer investors were able to close on a home despite many competitive areas

with unrelenting supply and demand imbalances," he said. "Sustained job Recent Housing Data

growth as well as this year's descent in mortgage rates is undoubtedly driving Value Change
the appetite for home purchases.” Mortgage Apps Oct14 188.6  -532%
Cautions Yun, "Looking ahead, it's unclear if this current sales pace can Building Permits Sep 14M  +0.43%
further accelerate as record high stock prices, near-record low mortgage Housing Starts Sep 1.22M  -4.24%
rates and solid job gains face off against a dearth of homes available for sale New Home Sales Aug 684K +12.69%
and lofty home prices that keep advancing." Pending Home Sales Aug 712 0%
First-time homebuyers accounted for a 33 percent share of sales, the highest Existing Home Sales Oct 3.99M  +0.25%

percentage since July 2012. New homeowners represented a 30 percent Builder Confidence Oct 29  -9.38%
share and have averaged 31 percent for the first six months of 2016, up 1
percentage point from the average for all of last year.

"The modest bump in June sales to first-time buyers can be attributed to
mortgage rates near all-time lows and perhaps a hopeful indication that more
affordable, lower-priced homes are beginning to make their way onto the
market," Yun added. "The odds of closing on a home are definitely higher
right now for first-time buyers living in metro areas with tamer price growth
and greater entry-level supply - particularly areas in the Midwest and parts of
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the South."

Single-family home sales increased 0.8 percent to a seasonally adjusted annual rate of 4.92 million in June from 4.88 million
in May, bringing them up 3.1 percent from the 4.77 million pace a year ago. Existing condominium and co-op sales grew 3.2
percent to a seasonally adjusted annual rate of 650,000 units in June from 630,000 in May. Sales were 1.6 percent higher
than the June 2015 rate of 640,000 units.

The median existing-home price for all housing types in June was $247,700 compared to $236,300 12 months earlier, a 4.8
percent annual gain. It was the 52" consecutive month of year-over-year appreciation and surpassed May's peak median
sales price of $238,900. The median existing single-family home price was $249,800 in June, a 5.0 percent change from a
year earlier while the median condo price rose 3.2 percent to $231,600.

Individual investors purchased a smaller share of homes than at any time since July 2009, 11 percent compared to 13
percent in May. Twenty-two percent of transactions during the month were all cash, unchanged from both May and the
previous June. Sixty-four percent of investor sales were all-cash.

Sales of foreclosed properties represented 4 percent of closed transactions and short sales had a 2 percent share. The total
share of distressed sales was unchanged from May. Foreclosures sold for an average discount of 11 percent below market
value in June, the discount was 12 percent in May, while short sales were discounted 18 percent (11 percent in May).

Total housing inventory at the end of June dipped 0.9 percent to 2.12 million existing homes available for sale, and is now 5.8
percent lower than a year ago (2.25 million). Unsold inventory is at a 4.6-month supply at the current sales pace, which is
down from 4.7 months in May.

NAR President Tom Salome says Realtors® are thrilled that the U.S. Senate last week unanimously voted to pass H.R. 3700,
the Housing Opportunity Through Modernization Act. "At a time of historically low mortgage rates, this is a huge win for
prospective first-time and low- to moderate-income buyers interested in purchasing a condo," he said. "Eliminating overly
burdensome restrictions on condos will help more of these prospective buyers access financing and take advantage of this
affordable entry point into homeownership."

Properties sold in June were typically on the market for 34 days, two days more than in May. Short sales were on the market
the longest at a median of 156 days, foreclosures sold in 49 days and non-distressed homes took 30 days. Forty-eight percent
of homes sold in June were on the market for less than a month.

Existing home sales were steady or higher in every region but the Northeast where they were down 1.3 percent to an annual
rate of 760,000 while remaining 5.6 percent higher than a year ago. The median price in the region was $284,800, an annual
gain of 1.4 percent.

In the Midwest, existing-home sales jumped 3.8 percent to an annual rate of 1.35 million, 4.7 percent above June 2015. The
median price in the Midwest was $199,900, up 5.7 percent from the previous June.

Existing-home sales in the South were unchanged from May at an annual rate of 2.26 million, and were 3.2 percent above
June 2015. The median price in the South was $217,400, up 5.5 percent year-over-year.
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About Casey Sullivan

Casey is a dedicated and dependable mortgage loan officer. His clients count on him to be their skilled, experienced, and
focused consultant, listening to their needs.

He skillfully assists his clients with both refinancing and home purchases in California and more specifically the San
Francisco Bay Area.

His vision is to build lifetime relationships with each client as their mortgage consultant...for life! He stays connected with
each client well after closing which includes loan reviews and dependable market updates.

Casey believes that everyone deserves to completely understand their mortgage financing options and that one size does
not fit all when it comes to mortgages. Nor does it apply when it comes to mortgage lenders. All lenders are not made the
same and they are not all equal.

For a free consultation, contact Casey Sullivan today at 925-395-4212 or Casey@TheSullivanGrp.com

NMLS237837. CrossCounty Mortgage NMLS3029, Branch NMLS1553210Branch NMLS ID# 313318
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