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Low Inventories, Rising Prices Hit February National Average Mortgage Rates
Home Sales SV E—— r—

"Fizzle" was the description the National Association of Realtors® (NAR's)
used for existing home sales in February. Those sales, which had increased to
a six-month high annual pace in January fell "amidst unshakably low supply
levels and steadfast price growth." All four regions had lower sales.

Existing home sales, including closed transactions on single-family homes,
townhomes, condominiums, and cooperative apartments fell 7.1 percent to a
seasonally adjusted annual rate of 5.08 million but did remain 2.2 percent
above sales in February 2015. January's rate of sales was estimated at 5.47
million.
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Single-family home sales were down 7.2 percent and condo and coop sales 30YR Fixed 7.29% -0.06 0.00
fell 6.6 percent from January numbers. The annual pace for single family

ce : 15YR Fixed 6.95% -0.05 0.00

sales was 4.51 million compared to 4.86 million a month earlier and
condo/coops sold at a rate of 570,000 units compared to fell 610,000. Sales 30YRFHA 6.91% -0.08 0.00
of both remained higher than a year earlier, single family homes by 2.0 30YR Jumbo 7.55% -0.05 0.00
percent and condo/coops by 3.6 percent. 7/6 SOFR 6.88% +0.02 0.00
30YRVA 6.92% -0.08 0.00

Lawrence Yun, NAR chief economist, says existing sales disappointed in

. . Rates as of: 10/29
February and failed to keep pace with what had been a strong start to the

year. "Sales took a considerable step back in most of the country last month, Recent Housing Data
and especially in the Northeast and Midwest," he said. "The lull in contract Value Change
signings in January from the large East C(?ast blizzard, along with t.he slumpin Mortgage Apps Oct14 188.6  -532%
the stock market,.m.ay have pI.ayed arolein February's lack of c.I(?smgs. Building Permits Sep 14M  +0.43%
However, the main issue continues to be a supply and affordability problem.
H _ 0,
Finding the right property at an affordable price is burdening many potential Housing Starts Sep 1.22M  -4.24%
buyers." New Home Sales Aug 684K +12.69%
) ) ) ) ) ) Pending Home Sales Aug 71.2 0%
Yun said that while the job creation picture remains strong there seems to be L
. . . Existing Home Sales Oct 3.99M  +0.25%
some uneasiness among households that the economy is losing some steam.
Builder Confidence Oct 29  -9.38%

NAR's latest quarterly Home Survey earlier this month showed that fewer
respondents feel the economy is improving and fewer renters said they
thought it was a good time to buy a home.

"The overall demand for buying is still solid entering the busy spring season,
but home prices and rents outpacing wages and anxiety about the health of
the economy are holding back a segment of would-be buyers," says Yun.
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The median existing-home price for all housing types in February was $210,800, up 4.4 percent compared to the median in
February 2015 of $201,900. February's price increase marks the 48th consecutive month of year-over-year gains. The median
price for an existing single-family home was $213,300, a 4.3 percent annual increase and the media condo price rose 5.1
percent to $198,900.

Total housing inventory at the end of February increased 3.3 percent to 1.88 million existing homes available for sale, but is
still 1.1 percent lower than a year ago (1.90 million). Unsold inventory is at a 4.4-month supply at the current sales pace, up
from 4.0 months in January.

Thirty percent of home buyers in February were buying for the first time, down 2 percentage points from January but 1 point
higher than a year earlier. The February share of first-time buyers was unchanged from the average for all of 2015.

Individual investors purchased 18 percent of homes sold in February, tying the highest share since April 2014. Sixty-four
percent of investors paid all cash and cash sales overall made up a quarter of purchases.

Seven percent of sales in February were foreclosed properties and 3 percent were short sales. This was a slight increase
from a total share of distressed sales of 9 percent in January. Foreclosures sold for an average discount of 17 percent below
market value in February (13 percent in January), while short sales were discounted 16 percent (12 percent in January).

"Investor sales have trended surprisingly higher in recent months after falling to as low as 12 percent of sales in August
2015," Yun said. "Now that there are fewer distressed homes available, it appears there's been a shift towards investors
purchasing lower-priced homes and turning them into rentals. Already facing affordability issues, this competition at the
entry-level market only adds to the roadblocks slowing first-time buyers."

Properties had a typical marketing time of 59 days in February, down from 64 days in January and 62 days a year earlier.
Short sales were on the market the longest at a median of 126 days in February, while foreclosures and non-distressed homes
each took 57 days. Thirty-five percent of homes sold in February were on the market for less than a month.

NAR President Tom Salomone says the low inventories coming into the spring marketing season are leading to the multiple
bids and short marketing times that many Realtors® are reporting as common in their markets. "It's easy for buyers to get
discouraged when their offer is rejected in favor of a higher bid," he said.

February existing-home sales in the Northeast dropped 17.1 percent to an annual rate of 630,000, but are still 5.0 percent
above a year ago. The median price in the Northeast was $239,700, an 0.8 percent annual decline.

In the Midwest, existing-home sales sank 13.8 percent to an annual rate of 1.12 million in February, the same as in February
2015. The median price in the Midwest was $162,700, up 6.3 percent from a year ago.

Both the South and the West had much smaller declines. Sales in the South were down by 1.8 percent to 2.20 million, 3.3
percent above a year earlier and the West saw a 3.4 percent decrease 1.13 million, up 0.9 percent on an annual basis. The
median price in the South was $186,400, a 5.0 percent gain. In the West the median price was 7.0 percent to $308,300.
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About Casey Sullivan

Casey is a dedicated and dependable mortgage loan officer. His clients count on him to be their skilled, experienced, and
focused consultant, listening to their needs.

He skillfully assists his clients with both refinancing and home purchases in California and more specifically the San
Francisco Bay Area.

His vision is to build lifetime relationships with each client as their mortgage consultant...for life! He stays connected with
each client well after closing which includes loan reviews and dependable market updates.

Casey believes that everyone deserves to completely understand their mortgage financing options and that one size does
not fit all when it comes to mortgages. Nor does it apply when it comes to mortgage lenders. All lenders are not made the
same and they are not all equal.

For a free consultation, contact Casey Sullivan today at 925-395-4212 or Casey@TheSullivanGrp.com

NMLS237837. CrossCounty Mortgage NMLS3029, Branch NMLS1553210Branch NMLS ID# 313318
An Approved Equal Housing Lender
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